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Abstract

The gradual transformation of the classic marketing paradigm into
targeted marketing underlined the extreme usefulness of various
portable devices, such as «cell phone. Moreover, the rapid
development of technology allowed marketers to turn their interest
towards other (alternative) channels of communication. The present
study makes an attempt to verify and expand the theory concerning
mobile marketing. Through the synthesis of previous theoretical
and empirical studies, we created a conceptual framework that
examines the factors that have an impact on the acceptance of
mobile marketing, as well as the results of that acceptance for
implementing companies. The empirical results reveal that mainly
three factors influence consumers’ acceptance towards using mobile
marketing services: (a) trialability, (b) perceived control, and
(c) consumer innovativeness. Moreover, 1t was found that consumers
are more loyal to the companies that use mobile marketing.
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quality, risk acceptance
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HDepiAnyn

H otadiakny uetdAAaén 10U KAXOLKOU UAPKETLVYK O QUECO KO
oTOoXEUOUEVO KATApepe Vva avadeiéel, e€KT1O0¢ TOoU OLadLlKTUOU, KAL TNV
MOAAQIAL XPNoLuoTNTA SLAPOPWV QOPNTWV OCUCKEUDV, ONWG TO KLvNTo
TnAépwvo. EmimAéov, n toaxUitatn €&EEALEN TnNg TEXVOAOYIAQ €mLTOENE L
OTOoUC OLUAPNULOTECQ VA OTPEYoUV TO €VOLAPELOV TOUC O AAAou €idoug
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KAVAA L  €OLKOLVOVIXG UE TOUC KATAVOAWTECG. XTnv HOpoU0d UEAETN
viveral uita nmpooondbeia enifefBaliwong kol €€OéEKTaOng 1n¢ Bewpoliag¢ mou
apopd OTO MAPKETLIVYK MHEOCW @QOPNTWV OCUCKEUOV (mobile marketing).
Méoa amd 1n oUvOeon mponyoUUevVeV BewEnNT KOV KAl EUIELOLKOV HEAETOV
dnutoupynbnke Eva  egvvoloAoyikSd mAalioito mou @ eéetdlel TOoUCQ
nopdyovteg mou ennpedlouv 1tnv mpdébeon xenong (amodoxn) Tou mobile
marketing, kKoaBd¢ Kol T €ONaKOAOUOX AIOTEAEOUATA QUTAG TNG XpPHong
VIO TICQ €OLXELPNOELC. Ta amoTeAéouata avade LKVUOUV TOUC HUPAYOVTIEC
‘nepiodog Soxkiung’, ‘avitiAauBavouevog EAeyxoc’, Kol ‘KALVOTOULKOTNTO’
W¢ TOUQ IILO ONUAVTLIKOUQ HUPAYOVTEC IOU e£nnpedlouv tnv mnpodébeon
xpnong (amodoxn) TOU HAPKETLVYK HECW @QOPNTOV OCUCKEUOV. EmimAéov,
T eumelplkd oegdouéva E£decitéav OTL Ol KATAVAAWTEQ Telvouv vd
cupavi{ouv HEYAATTEPN QPOCIWON OTLC EMLXELPNOELC IOU EMLKOLVOVOUV
uali toug ue TNV XPNon TOV KALVOTOU®V QUTWV UINPECLOV.

NéEEeLlg-RAE LD LA M&PKETLVYK HEOCW KLVNTOV OUCKEUMOVY, aeociwon otnv
‘udpxra’ , ovtilAouPoavoéuevn moldINITa, Arnodoxn KLvdUvou

JEL classifications: M31
ELocaynyf

OL paydaleg €feAlfelc OTOV XOPO TWV OTABEPOV KAL KLVNTOV TNAEILKOLVOVLOV
AANcEov pLlLrE Kol ouveX({oouv JLAPKOG VA PETUAAACCOUV TOoVv TPOIOo HE TOV
onnolo o péocog &VOPWIOC €mLKOLVOVEL Kol CGAANAEnLOP& PE TO KOLVWVLKSO TOU
neplBdArov. EmimAéov, 1o dLadlkiuo, He Ta XOAPAKINPLOTLK& Tng 240png Kol
avefaptAtou Tomobeciag oUvdeong, mpo®dnoce Tnv €UKOAnN, pe €AdxLoTo KOOTOQ
noaykOOU LA €MLKOLVOVIN, €v@d n KLvnth Tnicpwvia ocuvexilel va OUUNANPOVE L
Kol va enexrteivel autég TLC €eAléeLc.

Qoté00, TA VEX UTA KOVAALX €mLKOLVWViag dev oameubUvovial OIIOKAE LOT LKA
OTLC OLUIPOCWIILKEG €eNUPEC (O LAMIPOCWIILKA e€mLlKOLVOvia). OL dLaENULOTLKEC
etaLpelieg, ovumduoveg va ovaaTUiouv KolvoToéueg nebddoug Kol KAVAALX
IPOCEYYLONG TV KATOVOAXTOV, OLEYVOOXV YPAYOoPA TNV €UIOE LKA SUVAU LKL TV
nopandve Péowv, yeyovdc mou £dwoe @Onon o exoIpateleq UAPKETLVYK PECW
NAEKTPOVLKOU Taxudpoueiou, dLAdLKIUAKOV £QUAPUOYOV OAAX KoL sms. JZUVIOUX,
ol mopandve CTPATNYLKEQ €VIAXONKOV O UL KOLVH katnyopla dpdoewv, qUTAC
TOU PAPKETLVYK PEOW QopNTOV ouokeudv (mobile marketing) .

Te YVEVLIKEC ypoupéc, To mobile marketing Oa pnopoUoe va oplotel ®g TO
oUVOAO TV TPOKTLKOY 1ou d&lvouv 1n duvatdINTa OIOUC Opyav LouoUug Vo
€I LKOLVWVACOUV HE TA KOLVA TOUCg ue TEOmo dLadpaoT Lkd, HNECW OIMO LAOSAHIIOTE
OUOKEeUNC KLVNTAG tTnAcpwvioag f dLktvou” (Gao et al., 2013).

MoapbAo 1oOU TO WPAPKETLVYK PEC® QOPNTOV OUCKEUQV £&xel evitoaxbel kol
avayvepLlotel d1ebVOHC ©C éVva amoTeAeoUAT LKO KOVAAL emLlkolveviag, wotdoo,
dev €Xel EMLKPATNCEL EUPEWRC OOV PLA OAOKANPWUEVN AOYLKN. AANWOTE, 1
euedvion Tou mobile marketing eival oxetlxd xkalvoUpyla undbeon.
OplLouéveg eumelplkéC ueAéteg moOU €xouv Olepeuvihoel 1o nedio tou mobile
marketing oto mnapeABdV  €xouv ovamtuxbel xwplg pLa Loxuphn OewpenTlKh
B&on, KABLOTOVIAC TO AMIOTEAECUNTO QOUEN KOl un ouykploiua (Barwise,
2002; Rettie et al., 2005).

$10o mAaioclo autd, n mnapovoa épeuva éxel ¢ PBacltkd oxkomd va efeTdoelL
TOUC moapdyovIieg MmouU e€mnldpoUv otnv amodoX TOU HAPKETILVYK HEC® QOPNTOV
OUoKeUQV amnd TOUC KATOVOAXTEC, KAOOC KAL TLQ EOLOTOOELC TIOU QUIN 1
amnodoxn £€xel OInv oeooiwon TV KATAVOAXTOV amévoavil otnv  (dita 1nv
etatpla, kKoBOC kKol oInv oviiAnyn mou vundpxel Yyla ITnv 1oldINTA TV
npocpepduevey mPoTloVIWY KXl UINPECLOV ING.
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Epeuvnt kS poviédo

OL moapd&yoviec ol omoiol meptioufdvovial oInv nopolUox épeuva ITPOoNABov
WG AIMOTEAEOUN E€KTEVOUC oavaokdOINong tng dLedvoUuc wapbpoypapioag. And 1nv
dradtkaocia auth mpoéxkule £&va €vvoloAoyLlkd mAaiolo 1o onolo amoteAeital
and déxra 1pelicg (13) noapdyovieg. To mpotelvopevo evvolodoylkd mAailiclLo
dnutLoupynbnke mpokelpPévou va dlepeuvhoel ooxLlPLlkd TOo avilKelpevo 1Ing
arnodoXf TOoU MPAPKETLVYK Péow @opntdv ouckeudv (mobile marketing). H
npocéyylLon, o€, mnou uloBetel, éxel moAU ondvia ypnoitpomoilnbel omd
aVT({OTOLXEQ €PEUVECQ TOU OUVKEKPLUEVOU egpeuvntLlkoU nediou.

Anodoxf kLvdUvou kol mpdOeon xprHong tou mobile marketing

H oupnepleopd TV KATAVOARTOV emnpedletal o peydAo PRoabpd and 1nv
avTiAnyn Tou xLVOUvou. Epeguveg £€xouv amodelfel OTL Ol KATAVOAWLTEC
ouxv& mpoonaboUv VA £AXX LOTOMOLACOUV Tov Kivduvo kol 6XxL 1600 TOAU Vo
HEYLOTONOLACOUV TN XPenoitudinta, €vo, eminiéov, n oviiAnyn tou KLvdUvou
eVvOC KATOVOAWTH unopel va mpoodiopilel onuoviik& Tnv oOUunepLeopd TOU
(Mitchell, 1999). Hop& Ta (nTHUATA TOU éXouv efetaofel oxetik& pe 1nv
(LT LROTNTH NG KLvNtHC TnAepowviag (Malhotra et al., 2004), éxel
npayuatTonolnfel meploplouévn €UIELPLK €PEUVA OXETLKA ue Tnv omodoxn
KLVvOUvou Tmou dmpoépxetal and OUPUETOXH O JPAPKETLVYK Péow @opnItdv
OUCKeEUOV. TevikdIepw, OUUOOVO HE TLC HOopoandve OewpnoeLlg, oLl XPHoteg
IoU Qammodéyxovial eUKoAdTEpa Tov kKivduvo elval kol 1mLo nLldavd va
XxpnoLpomnoLhoouv 1o mobile marketing.

YnéOeon 1: H omodoxn) tou KLvdUvou emidpd Oetikd& otnv mpdbeon XpeHnong Ttou
BAEKET LVYK PéCw @opntdv OUokeUu®v (mobile marketing) .

Npoowmi KN evaoxéAnon kot npdbeon xpfong tou mobile marketing

To HMOVIEAO ING IMPOCWIILKAC €vaoXOAnong ovapépeItal oT1o0 Pobud routd 1OV
ortolo Ol KATOUVOAW®TEC €mLOUPOUV va O LAPOPEOCOUV T KLvNT& TOoUC TNAEQPOVY
ne  povadlkd meplexduevo, wallpapers, ringtones, pe oxond Vo @ TA
IOPOUC LACOUV G TPOEKTACE LS TNG NPEooWILKOTNTAC Toug. AL&eopeg ueAétecg,
nmou oxetilovial pe 1O PAPKETLVYK PEOK KLVNTOV TNAEQOVOV £€yLvav Of
é¢pnBouc otnv NopPnyloa (Skog, 2002), o noatdld xal eonfoug oInv
dLvAavdia (Karjaluoto et al., 2005), o0& Kopedtec xroatovoAwtéc (Kim,
2002), KXol Og VEOUQC KATAVOAWTECG OT LG HIA (Grant xoal O’Donohoe, 2007).
Keviplk dlamiotwon og autég TLC upeAéteg amotedel 10 yveyovdég o1l TO
xLvntd TNAEQOVO  OVT LTIPOOWIEUE L K&T L nopandve  oand  PLla  OUCKEUN
enLkoLVOViag. Qotdoco, unmdpxel Alyn 1 Kol KaBOAOU eUmeLlPLKN épeuva IIOU
va éxel egfetd&oel Tnv oxéon oavaueoa OTInNV MIPOCWILKN £vaoXOANon KoL oOTInv

OUNIIEP LOOPA TV KATOVOHAXRTIOV omévavil OT0 UAPKETLVYK Péow @opnIdv
OUCKeEUOV. YmoBétouue 61l O0OL QOXOAOUVINL €EVIOVOH HE TNV @opntn T1TOUC
ouokevurny (UUnAn nOpoowrlkh evaocyxdinon) OHa  elval kol mLo mpdbuuol

arnodéxrTeg TV dlLapnuicewnv mou déxovial dilauécou authg. Omdte, éxoune:

YnéOeon 2: H npoowrniky evooxdAnon emntdpd 6Oetilkd otnv mpdbeon xpnong Tou
B&EKET LVYK PéCw @opntdv OUokeu®v (mobile marketing) .

ALdyuong kaltvotopiag kat mpdOeorn xpHong tou mobile marketing

H mopoUoa upeAétn PRociletal otnv Bewpla tng didxuong tng Kalvortoulag.
SUpowva  pe  tov Rogers (2003), undpxouv mévie XUPOKINELOTLK& ING
KalvoToulag ta omola umopoUv vo XpenolLuomnolndoUv OOTe Vo OXNUatiocouv ol
XPNoTeg BeTlkh 1 oEvnNTLKR OT&ONn WG TTOIPOC QUIN: OXETLKO UIepoxn,
oupBatdinTa, nepLaAokoéTINTA, nepiodog JOK LUAC KoL LKOVOTNTA
nopathpnong. H noapoUGoa peAétn Oa peAetnosl 1o 1pla and 1o névie
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AVT LANTITA XUPAKTINELOTLK& TNng Kalvotoulag mou mpdtelve o Rogers (2003):
oupBatdéinta, meplmAokOTNTA Kol mepliodog SdoxkLuAg.

Evd n Oewpla ditdyxuong tng xoalvoTtouloag éxel extevdg dlepeuvndel oTO
nedio 1Tng XPNONC TINAELEOVLKOV OUCKEUQDV, 1| OUYKERPLUEVN OUlATNOn NHIOW
kKuplwg BewpnT Kkl kKol OxL egpapuoouévn (Teo kol Pok, 2003; Wu xoal Wang,
2005) . TIponyoUueveg éE&peuveg 1mou éxouv vdomolnBel oe ouyyevh mnedia
éxouv dlamLordoel 6Tl n ouvpPatdinta, n oeplamiokdéInTta Kol n neplodocg
SOKLUNC em1dpoUv OeTIKA OTNV UL0BETNON ULag XKalvoToulacg.

‘SupRatdétnta’  egivar o Rabudéc katd 1o omolo pla ratvotopio yivetot
QVT LANTITH ©C OuUvenng ue 1TLg vundpyxouoeg ofleg, TLC TUPEABOVILKECQ
eune Lpleg, KaOOHC Kol TLC  ovAyKeEC TV TLOavodv Xpnotdv  mou o
UL0BeTACOUV TNV OUYyKekpluévn texvoloylia (Rogers, 2003). ‘Heprmroxdinto’
elval o Babudc ratd TOoV omoio pLa kKalvotoula upmopel va yivel ratovonti
Kol va xpnotpomoln®ei. TéAog, ‘meplodog doklung’, eilval o Pabudc kot
Tov omofo plta xroalvotopla umopel va xpnoiLupomoln®ei mnelpoapatikd (o€
nepLoplopévn PBéon), @ote oO1n ouvéxela va Anedel oplotilxkh oamdeaon YL
neAXOVT LKA Xpenon tng (Rogers, 2003).

Ynébeon 3: H oupatédtnta enidpd 6e1Llkd otnv npdbeon XPeHong ToUu PAPKET LVYK
néow @opntdv ouckeudv (mobile marketing) .

YnéOeon 4: H meplmioxdTnta éxel OeTlxkn emLppon otnv npdbeson xpeHong Ttou
B&EKET LVYK PéCw @opntdv OUokeu®v (mobile marketing) .

Ynébeon 5: H neplodog doxkluAg éxel OeT LK emLppon otnv mnpdbeon yxpnong Tou
B&EKET LVYK PéCw Qopnt®dv OUokeUudv (mobile marketing) .

AvTtiAapPavépevog €Aeyxog Kal mpdOeorn XpHong tou mobile marketing

O avtLlAaupBavoéuevog £Eregyxog exrop&lel 1nv efoucia (dUvaun) mou £évag
KATOVOAMTAG Owpel mwg dlabétel O PLA CUYKEKPLUEVN EUMNOP LK OCUVOAAAYT
(Babudc xatd& Tov omoio Oewpel Tl gAéyxel To TeALKO amoTéAeoud 1INC
OUVOAAXYAG) (Ajzen 2002). H évvola ToU ovILAauPoavdéuevou eAéyxou é€xel
EXTEVOC XpnoiLupomolnOel otLg upeAéTEQ Yl TNV arnodoxn 1Ing Texvodoyloag,
©ote va mpofAfémetal n npdbeon xpnong tng (Mathieson, 1991; Taylor kol
Todd, 1995). E&V 0L KATOVOAWTEC oLOBAVOVIXL TG €AEYXOUV ToVv oplbud
Kol 10 €ido¢ TV unvuudteov mou Aapfdvouv dLauéocoU TOU HAPKETLVYK HEOW
eopPNTOV OUCKeU®Vv, Oa cival mio mpddupol va ddocouv Tnv &deLla TOUC VLI
OUHMMETOX O¢ TétOoLleg evépyeleg. QC €K TOoUTOU, UNOOETOUUE:

Ynébeon 6: O avTlAopRoavoéuevog EAeyxog emldpd Oetikd otnv mpdbeon xpeHnonc
TOU PAPKET LVYK HECW QOPNTOV OUCKEUQOV (mobile marketing).

Enimedo yvdosov kol mpdOeon xpRong tou mobile marketing

EVvag KeviplkdCc mopdyoviog TNG OUUIEPLEOPAC TOU KATAVOAWINR €lval n
upLoTduevn yvoon mou dlabétel oOXeTlRA ue 1nv er&otote Texvodoyia. Ol
undpxouceg yvooelg emnpe&louv TLg OL&popeg amndlelc KAL, ®G €K TOoUTOU,
ATIOTEAOUV £Vva ONUOVT LKA KaBoploT LkO mapdyovia yia tnv oamdeaon ornodoxHG
evoég mpoldédviog. H undpyxouoco yvoon xoaboplilelt Tnv LRKaOVOTINTA TOU VX
KATAVOAOE L T XOPAKINPELOTLKAE Kol 1NV Ypnon evdég npoldviog 1 pLag
vnnpeciag (Moreauetet et al., 2001). Koatovodwtéc upe ulnAd enimedo
YVOOEWY OXETLKOV Pe TNV @opeNINH TOUg Oouokeun elval mepLocdtepo mLOavd
Vo amodéxovIal TNV XPEAOoN ING ©C £pyoAe{ou PAPKETLVYK.

Ynébeon 7: To enimedo yvOOEWV €vOC KATOVOADTH €rLldpd Betik&d oTnv mpdbeon
XPANONGC TOU PAPKET LVYK HEOCK® QOPNTOV OUOKeU®V (mobile marketing) .
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Ztdon amévavil otn SiapAuion kol mpdbeson xpHong tou mobile marketing

To mobile marketing umopel va Begwpnbel w¢ pla vnmokatnyopla Twv dLabéoLuwv
péowv enitkolvoviag xroal dlLaehuiong. OL KAatavoAwtég elval, ouvhbowcg,
efalpeT kA gfolkelwpévol ue Tn dLAPAULON, KAOOC €KI(OBevINlL O QUTEC OF
kabnueptvy P&on. Koatd ouvémeilo, ovoapéveral va E€XoUuv HLla otabepn Kol
ouvenn ot&on omévovil otnv dlaehuion vevikd. And tnv &AAn mAsupd, IO
BAPKET LVYK HECK QOPNTOV OUCKEUDV XopaktineilileTtal ©¢ Pl KalvoTtoupla otnv
onola éxouv exkteBel oplopévol pdvo KATAVUAXTECQ. Eilval Aotmdv AoyLlkd n
otd&on omévoavil o1o mobile marketing vo efoaptdtal oe upeydio PRadbud oamd
n otd&on amévavtl otn dlaeAulon yvevikdéTepa. Qg €k ToUTIOU:

Ynébeon 8: Ooco mlo Betlkh elval n oTdon amévovtl oOtn SLaPOuLon Yev LKA,
1600 mLo BeT Lk Oa eival n otdon amévovil OTO MAPKET LVYK HECW®
QoPNTOV CoUokeU®v (mobile marketing) .

AvtiAapfavépevn xpnoLtpdtnta rat npdbeorn xpHRong tou mobile marketing

SUpewva pe toug Kim et al. (2008), £évoac XATAVOA®WTING ofLloAroyel OBetikr&
pLa ditaehuion pdévo ed&v n oplaxkn Xxpnolupudéinta tng uvmepPaivel Tnv 0pLOKN
xpnoludinta mou mpokUnmtel omd Tn XPeHon upLag emnimiéov povddag xpdvou
OUHMETOXNG O€ PLX €VOAAANAKT LKA dpaoctnpldétnta. Autd onuoivel 611 n otdon
evOC KATOVOAWTYN amévavil oto mobile marketing Oa eivoal mio O6etixkh 600
euvolxkdTepa oflodoyel 1nv xpnoludinta ouing ITng vnneecioag. AAN\woTE,
dL&opopol epeuvniég uvnootnpilouv OTL Ol KATAVUAXTEQ O ammodéyxovial TO
mobile marketing udévo e&v BegwpoUlv 6Tl éxouv opedoc oamd Tnv anodoxn
SLoENULOT LKOV unvupdtwy oto xLvntd toug TnAéewvo (Kavassalis et al., 2003).

Ynébeon 9: H ovt LAaupavouevn xpnotpdinta emntdpd BeTLlkd otnv mpdbeon xeHNong
TOU PAPKET LVYK UECW QOPNTOV OUCKEUQV (mobile marketing).

AvtiAapBavépevog Kivduvog kal mpdBeon xpfRong tou mobile marketing

O kivduvog mou oxetiletal pe 1o mobile marketing aeopd katd& KUpLo Adyo
TNV aoedAela TV dedopévev. Ol XPACTEC UINPEOLOV KALVOTIOUWV UECKV
Telvouv va ovamtUooouv avnouxieg OXET LKA HE TO XeLPLopd TWV IPOOWI LKAV
dedouévwv TOUg, TNV un cfouciLodotnuévn mpdofocn ce dedouéva, KAOBDHG KAL
TNV avenLovtunIn OopaKoAOUOnon mnpotlnwvy ypenong. Eva &AAo (ATnua apopd
NV aoedAela ITNg LOLTLKAC (WAC TV KATOVOA®TOV. H oxéon upetoéU 1Ing
avT iAnyng Tou xkL1vdUvou kKol 1Tng otd&ong amévavil oTto mobile marketing
umopel va Bewpndel wg apvni k. QC €k TOoUTOU, UNMOOEéTOUUE:

Yné6eon 10: O avtldoappavépevog kivouvog emidpd apvnt k& otnv mpdbeon xenong
TOU PAPKET LVYK HECW QOPNTOV CUCKEUQOV (mobile marketing).

Kaltvotoptrétnta Kol mpdbeon xpriong tou mobile marketing

Kalvotoulkétnta eivat o Pabudbg otov omolo ol  KATOVOAWTEC elval
dextlkol o0g Vvéa mpoldvia, véeg vumnpeoclieg, 17 Vvéeg TPAKTLKEC. Me Pdon
nv Bewpla Twv TexvoroyLlkdv ouddwv (technology cluster theory) (Eastin
2002), vmoBétoupe O6TL: (o) n mponyoUpevn ULOBETNON ULOC OUUIEP LEopdG,
(B) n vevixdtepn yvVOON OXETLKA PWE TLC TEXVOAOYLKEQ KalvoTouleg, KoL
(y) n eumelpla otnv XpHon 1Inc @opning ouokeung, €&xouv BOeT Lk enidpaon
oTtnVv OT&ON TV KATOVOADTOV TIPOC Tn xpehon tou mobile marketing.

Ynébeon 11: H xolvotoulkéTnta £€xel emldpd Oetikd& otnv mpdbeon XpHong Tou
B&EKET LVYK PéCw @opntdv OUokeu®v (mobile marketing) .
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Xpfion tou mobile marketing kat avtiAappavépevn moidinra

H ovtidopPovoéuevn noldinta avoeépetal otnv Kplon Ttou meAdtn oxeT k& ue
TN OUVOALKL umepox) 1§ oavotepdinta evdg npoldviog (Zeithaml 1988).
KarnolLeg amd 1TLG épeuveg mou £€xXouv yivel oto mopeibdv ava@épovial oTnv
dueon oxéon avaueoa oto sms marketing kol otnv avIiAnYn TOU KATOAVOAWTH
via Tnv moldéinta 1Inc enovuploag tou mpoldviog N tng SLaenullduevng
vnnpeciag. Autd oupPaivel d1dTL 0Ol KATAVOAWTEC mpoodidouv ulnAdiepn
moldéINTa OTLC Umnpeoleg mou mpooeépovial uéow umoloylotn (Zhu et al.,
2002; Joseph kot Stone, 2003). Aedouévou OTL oL Qopniég OUOKeUEC elval
LKOVEC VO TPOCEEPOUV TETOLA TALOVERTANATH, €lval Aoylky n mnpoodoxkia
611 1o mobile marketing 6a odnyel oce PBeAtlwon TN avIlAappfoavduevng
aflag TV meAatdv. Me Bdon to mopandvwe, mnpoteivetal n axkdbioubn undbeon:

Ynébeon 12: H yxpron ToU UAPKETLVYK HECW QOPNTOV OUCKEUGOV (mobile marketing)
emLdpd BeT LKA OTnv ovT LAapPovouevn moldINTa Twv MOPoldvIwy ING
eTalplag mOU ommOOTEANE L T NAEKTPOV LKA UNVUUXT.

Xpfion tou mobile marketing kalL apooiworn otn pdpra (etaipioa)

Ol Merisavo kol Raulas (2004) ditamioctwooav 6Tl TO NAeKTPoVLIKSO Tayxudpouelo
amoteiel éva amoteleocuaT lkd epyodeio yia tnv oLkoddUNon oeoociwong Twv
KATOVOADTOV O pla enovupia (pdpxra), KabBOC emlTipérnel OTILG E€OLYXELPNOELC
VO EMLKOLVOVOUV pe toug mneAdteg toug ovd ndoo oOtlyun. Asgdouévou O6TL TO
e-mail marketing xoal 1o mobile marketing xpnoiLupomolLoUv kolv&d epyoAielia
yia va dLeuxkoAUvVouUv 1Tnv  emlkolvevia (m.xX. XoauniAd kOOTOG, E€UKOA(Q
xphong, eupela dL&doon), eival Aoylxkd va oavopévetoal OtL 1 (dLa
enidpaon (6bocov oaeopd& oOInv olkoddunon wpociwong otnv enevupia) 6Bo
LoxUel Kol yla 1o mobile marketing. Zuvendg, umobétouue OTL:

Ynébeon 13: H yxpron ToU UXPKETLVYK HECW QOPNTOV OUCKEUQV (mobile marketing)
emldpd  BeTIlk& OINV  aQOCIiWON  TWV  KATOVOAXTOV  oTtnv  PXEKA
(etalpla) TOU OMOCTEAAEL T NAEKTPEPOV LKA UNVUPOTA.

H oUvBeon 1wV JeKATPLOV €PEUVNTILKOV uUnobéceswv odnyel otn diloaudpewon
Tou EvvolodoylkoU MAalciou 1ng mopoUoag épeuvag (PAéme xol Aldypopua 1) .

ANEEAPTHTOI I[IAPAT'ONTEL :

AvT LAappavouevn

= Atodoxn KLvdUvou moLéTnIo

" [[0OCWITLKY] £VOOYOANO
= SuppotdInTo vi2
" [[ep LTTAOKOTN T

= [leplodog doKLUAG

=B AVT LAGUIPBOVOUEVOG EAEYXOC

[Ipb6eon xpnong tou
HAPKET LVYK HECW

"Enimedo yvdoewv PONTEY CUTKEUGHY
= S1don amévavil otn Yi-Y11
SlaenuLon

= AVT LAapBovOuEevn
xpnotupdinto

= AVT LAoupovouevog Kivouvog

= KaLVOTOu LKOTNTA

Y13

Apoolwon otnv
n&pxra

Aldypoppa 1: To Evvolodoylkd INMAaiocio tng¢ €peuvag
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Epeuvnt LK) Mebododroyia
To nedio tng €épevvag

O mAnBuoudg 1ng mnopoloag €peuvac amoteieliTal amnd OSAOUC TOUQ XPNOTEQ
QoPNIOV OUCoKeUQV mou Rplokovial otnv xopa (o arkplPhg apldudbg Toug elval
advato va  géaxkplPwbel emiotnuovikd). To JPEPKETLVYK WPECK®  @QOPNTOV
ouokeudv (mobile marketing), &XAwote, elval n petapopd xr&be eidoucg
SLOENULOT LKOU unvUuaTog Péow ooUpPaTov OLKIUwv. Ol CUPPETEXOVTIEC OTNV
épeuva  amoteAoUv éva, oOxetlkd, opolLoyevég oOUVOAO Kol €xouv 1o (dlo,
nepinou, enimedo yvOdONC NAEKTPOVLIKOV KLVvNTOV HECWV.

Métpnon TV €PEUVHT LKAV IAPAYySVI®V

H pétpnon xk&be nopdyovia 1Ing mnapoUoag €Epeguvag €ylve ue 1 XPEHON
TTOAANTIAGV TIPOCD LOPLOT LKAV UETARANTOV, ONAXOH MTOAADV €pWINCEWV. AUTEC Ol
IPOCdLOPLOT LKEC ueTaRANTég (epwINocelg) vuULlobetnOnkav £étoluec and 10
dlLedbvhy apbpoypapia. T'ta Tnv pétenon OA®V TV MIPO0dLOPLOTLKOV PeTABANTOV
éyLve XPNON TNG €VvWoLloAOYLKAC KAlpoxkag Likert 5 onueiwv. H oAoKANpouévn
Hoper TOU fpwTnuaToAloyiou amoteAreital amd dUo uépn: (o) T dnuoypae LKA
XOUPOKTINPELOT LKA (pUAo, nAlxklia, popewtird emimedo KAl oOlLkKoyeveLakd
eLob6dnua) kol (B) TLC €PpWINCELC TOU UETIPOUV  Toug Jéra Té00EpLC
epeuvnT LKOUC mapdyoviec (OCUVOALKY, Ol €pwINcelg Tou JdeUTepou uépouc
AVEPYXOVTAL O TMeEVAVIA éva) . IILo avoAUT LK& €XOouue:

ODivakag 1: Métpnon €peuvnTLKOV HAPAYOVIWV

Napdyovteg Hkqpog
EPWTHOEWV

Amodoxny kLvdUvou (risk acceptance) 3
lMpoown LK evaocxdAnon (personal attachment) 3
supRatdétinta (compatibility) 3
HNeplaioxkdInTa (complexity) 3
Mepiodog doxlung (trialability) 3
AvT LAopRovoéuevog éAeyxoc (perceived control) 3
Eninedo yvodoenv (existing knowledge) 3
stdon amévavil otnv dlaphulon (attitude toward advertising) 4
AvTLAopBovoéuevn xpnoitudtnta (perceived utility) 5
AvTLAouBoavdéupevog kivduvog (perceived risk) 3
Kalvotoulkétnta (consumer innovativeness) 6
Ipbbeon xpnong Tou UAPKETLVYK Péow ©opnIdV  OCUOKEUQV 3
(intention to use mobile marketing)

AvTLAopPovoéuevn moldétnta (perceived quality) 5
Apooclwon otn udpxra (brand loyalty) 4

Zuldoyh dedopévev

To €pWINUATOAOYLO TING TopoUoaC £€peuvac ovoptndnke oTo OSLadixIvuo KOl
anavtHbnke amnd yxppoteg Tou dLadlktvou (http://goo.gl/6DXzx). Ocwpndnke
6TL péow TOU OLadLKTIUOU umopoUVv HE E€OLTIUX(O va €viomlotoUv ol K&TOXOL
EOPNTAOV COUCKEUMVY, HULAC KAL TO OUVOAO TWV QOPNTOV aUTIOV Péowv MPOoQEpe L

oUvdeon oTO dLadiktuo. pia o) niaiocLo auto, o oUvdEeoNOQ ToU
epwINUATOAOYIOU oavaptHOnke o TARO0oC LotooceAldwv. TILo ouyKkekplpéva
avéptnon éyitve oce dlhpopa ykpoun tou facebook (emionua  ykpoUn

HMoventotnuiov kot TEI), og dL1&popa TexVoAoyLKka obdbpoun (insomnia.gr,
techblog.gr, greektechforum.com, e-pcmag.gr), oe @dpouun mou oxeTlloviol ue
TLg enikolvwvieg (myphone.gr, adslgr.com), Xabdg Kol o€ oplLopéva @dpouud
YeviIkoU evdlapépoviog (greeceforum.gr, vcdc.gr, phorum.gr, forums.gr).
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llpoondbe la TNG €peuUVNTLKAC opddag HTav 1 OUyKEVIpwon dedouévev omd
dtopa  dLapbdpwv  NALKLAV, EUA®V  KXL  KOLVWVLIKOV  ou&dwv. SUVOA LKA
ounnAnpwbnkoav 318 egpwinuatoidyla, and 1o omola éykupa Htav Tta 308. H
épeuva mpayuatomolnOnke amnd TLC apxég Tou Iouviou Tou 2013 £éwg KAl TLC
apXxéc Tou OkIwPplou tou (dlou étouc. H mAelolnoia TV €PpRIOUEVOV IIOU
andvinoav mpoépxetal and Ta dUo peydAa ooT K& KEVIpa  (ABAVA  KOL
@eooaAoVv kD) .

AnoteAéopata
EAeYXOG €YKRUPOTINTAG E£PWTNUATOAOYLOU

O £éAgyxoCg INC eyKRKUPOINTOC TOU MHEPLEXOMEVOU TOU  €pINUAToOAoyiou
ouunepLéAafe oulntnoelc uxe  oakAdNUATKOUC TOU  AOXOAOUVIOL JHE IO
BAPKETLVYK KOl ue A&topa 1mou €éxouv eumelploa otnv Xphon oviiotolxwv
unnpecLldv. EmimAéov, TIPAYUATONOLAONKE KL TLAOTLKY OUUNANP®WON TOU
epwInNuaToAoyiou and Ta &dtopa autd. O £€Aeyxoc 1ng povodidotatng Jdoung
TOV TopayoVIwV MIPAYHATONOLABNKE ue Tn XPAon Alepeuvnt LKAC HoapayovT LKAC
Av&Auong, €V OTn OUVEXELO TPAYHATONmOLAOnKe £€Agyxog 1Tng oflomiotioacg
k&Be mapdyovia fexwplotd, P& In XPENHON TOU OIATLOTILkKOU uétpou Cronbach
Alpha. Ta  amoTeAé0OPATA POC  ENLIPENIOUV VA LoxupLotoUue OTL Ol
IopPAYOoVIEC ITNG €PeUVvAC AmoTeAoUv ouunoyeic xol oaftdémioteg douéc (BAéme
Divaxka 2).

ODivakag 2: EAeyXog¢ eYRUPSOTNTAG Joufi¢ €pwTtnuatoloyiou

Mpood Lop Lot LkEG MetaPAntég dopt. | Aeirteg
O £€dLva T IPOOWI LKA pou otolxela (dnwg m.x. » Cronbach Alpha =
10 e-mail pouvu) oe éva diLktuakd ToIO 0,827* 0,829
‘5'8 IpoKke LPEVvoUu va AP éva pLxpd dGPOo. * KMO = 0,704
X5 | O £€dLva TO IPOOWI LKA pou otolxela (dmwg m.x. .
% 2 10 e-mail pouvu) oe éva diLktuakd ToIO 0,894* : i???%;;g ;f;t'
5 2 | mpokeluévou va mépw HEPOC O £va B LayeVLoud. sig. = O'OO,
M @a £5Lva TO IPOOWII LK HOU otolxela (6nwg m.X. . TVE = 74,60%
10 e-mail pou) og éva diLktuokd TOMO HIPOKE LPEVOU 0,869* . E l' - 2 238
Vo AAPw €XITOOE LG O PEANOVTLKEQ OyOpPECQ. tgenvaiue !
Mou apéoel va Ipoownonold to kivntd pou ® Cronbach Alpha =
s TNAEQWVO PE €VOLAQEPOVTIA YPUQ LKA, £lKOVEC OTINV 0,837+ 0,747
% 8. entedve la epyaciag, mpoeUlafn o66vNG KIA. = KMO = 0,674
5 6 H epedvion kol n oxedloaon tTou xLvnioU pou » Bartlett Test:
8 61 THAEQQVOU,SEVGL nquvovtsg 1dtaltepa 0,844x* X = 212,765,
é_g onpoavILKOl yio epéva. Sig. = 0,00
® | Mou apécel va mpocapudlw TO KLvntd HouU 0.765% | TVE = 66,61%
TNAépwvo pe véoug HXouc KANoncg (ringtones). ! " Eigenvalue = 1,998
T'ia va uloBe1how Tnv XPHON UINnpPeoLOVv
HAPKET LVYK Péow KLvntoU TnAgedvou Oo mpéme L
auTtéc ol vmnpeocieg va eival oupPatéc pe tov 0,913*
Tpémo mou HOn XPnoLpomoLd yloa va ovalnid
nAnpoepopteg oto dLadiktuo. ® Cronbach Alpha =
3 Tl Vo ULOBETACW TNV XPHON UMINPEC LAV 0,890
s PAPKET LVYK HECK KLunToU TnAeedvou Oo mpére L = KMO = 0,720
0 auTtéc ol vmnpeocieg va eival oupPatéc pe 1oV 0,934* |= Bartlett Test:
3 Tpémo mou HOn XPNoLpomoLd yla va ovalnid x? = 540,385
g. nAnpopopieg yia mpoldvia kol unnpecieg. Sig. = 0,00
W T'ia va uloBe1how Tnv XPHON UINnpPeoLOVv = TVE = 82,02%
HAPKET LVYK Péow KLvntoU TnAsedvou Oo mpéme L " Eigenvalue = 2,461
autéc ol vmnpeocieg va eival oupPatéc pe tov 0.869*
Tpdémo mou HOn XPNOLUOmOL®d YL Vo OUYKpIivew TLCg !
dLt&popec mAnpopoplec mou Pplokw yLo
eVOANOKT LKA mpoldvta Kol uvnnpeociecg.

(ouvexiletal)
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H expdbnon xphonc Tev UNNpeoLlOdV PAPKET LVYK

Cronbach Alpha

HéOw KLVNTHGC TNALOOV LaC.

. péc?m KLvNTOoU TnAepdvou Ba pou eival €UKOAN 0,886* 0,873
= unodeon. - - - - KMO = 0,724
5 Av uloBetoUoa TLG unnpeoieg PAPKET LVYK PECW Bartlett Test:
é KLvnToU TnAeedHvou Ba pou HTaV £UKOAO VO 0,921~* %2 = 468,829
fé IIPOCOPUOCTH O QAUTEC. sig. = O, 00
a O pou ATav €UKOAN n ULoBETNON TV UNNPECLOV Total vallfiance
& }.lélF,)KET LVYK }.léOQ)’KL\)I’]'[OL’I Ir])\sgod)\)og AdOYw 1nC 0,875+ explained = 79, 95%
npdTeEnG epnmelplac pou pe TNV Xpnon tev Eigenvalue = 2,399
KLVNTOV TNAEQOVOV. !
Iplv amnopaciow ov TeAlk& Oa XPENOLPOMOLO Cronbach Alpha =
unnpeciec PAPKETLVYK PEC® KLVNTOU TNAEQOVOU, 0,859 0,790
8 g Bo mpémel va elpal oe Béon va TLG XENOLHOMOLO ! KMO = 0,695
' 4 | o8 doxLpooTLRA Bdon. Bartlett Test:
a_’é [Iplv amnogpaciocw ov TeAlk& Oa XPENOLPOMOLO x* = 266,811
S0 | unnpeciec PAPKET LVYK HECK KLVNTOU TNALQOVOU, 0.800% Sig. = 0,00
Oo mpémel va elpal oe Béon va gAévin Tnv ! TVE = 70,51%
KOATOUAANAOTNTA QUIOV TV UINPECLOV. Eigenvalue = 2,115
[Iplv amnopaciocw ov TeAlk& Oa XENOLPOMOLO
o unnpeciec PAPKETLVYK PEC® KLVNTOU TNAEQOVOU,
% Bo mpémel va elpal oe Béon va TLG XENOLPOMOLO 0, 858%
o og dOKLpaOoT LKA PB&on kol yio €vo XpovLkd ! Cronbach Alpha =
o] 5Lé((?Tnpa Lravo yio vo yvopliow tLg duvatdinteg 0,750
v AUTOV TWV UHI,]QSOLQ)\). i i KMO = 0,695
2 EX® TNV txovotnta vo €nLAéYw TOUG TUNOUG Bartlett Test:
5 Hnvupdtev nou déxopol oto kivntd pou 0,871* 2 = 245 515
9 (pnvipato ke tpévou, mms, PBLvieookomnuévo ! . Y
5 . Sig. = 0,00
% l\}.;l’]\)U}:lOl,,KTi.). e — TVE = 67,595
nop® €UKOAX Vo eAéyEwn Tov apldud Ttwv .
% pnvgpdva Iou 5éXOp§L oto xiLvntd pou. 0,859 Eigenvalue = 2,082
I Mnop®d eUkoAa vo amooUpw Tnv &dela POU YyLla
< ATIOCTOAN S LO@ENULOT LKOV PNVUPATOV OTO KLvntd 0,728*
pou.
2 Exw €falpetlkéc yvohoelg yUpw oamd Tnv 0. 849 Cronbach Alpha =
¥ EILKOLVOVIa Péow KLVNTOV TNALEQEOVOV . ! 0,820
3 KMO = 0,690
> Se oUykplon pe TOoUG @ilAouc pou, eipotl €LdLkOC 0. 902* B?rtlett Test:
8 TNV e€mLKOLVOVIa PEOw KLVNTOV TNALPOVOV. ! X° = 334,597
% Avé&upeoa otoug @iAoug pou elpat, ;‘\U\)ﬁ@&)c, o o 82 i;g'=_72:82%
= IPOTOC TOU €VNUEPOVETE YLIA T TeAevutoia ,829% .
. KLvnT& TNAEQVA TIOU KUKAOQOPOUV. Eigenvalue = 2,221
) Aev pou apécel rkaOOAoU va BAfnw dlLapnuioceLg 0.733% Cronbach Alpha =
> = | otnv tnAegdpaon. ! 0,748
sz _ . — - KMO = 0,757
& % BAfnw TotLva:q (oto OL\Jc‘i_‘pO( | 8\)0LKLO(<OU§V€C) Bartlett Test:
8 : YL vot,otnoch\/o) TO0 pInop&l TWV TNAELOIT LKOV 0,752* W2 = 275, 692
g S dLapnuioswv. Sig. = 0,00
B 5 | Otov BAEM® TNA£OmT LKA MEOYP&UPATH OUXVA 0. 804* TVE = 57,75%
WO | 0AA&lw KOVAAL yix va amooUyw TLg dtapnuioeLc. ! Eigenvalue = 2,310
Méoa omd dLaenuLloT LKA unvipato oTo KLvntd 0,790%
TNAEPVO Aoupdve £yKuUpn nANpoedPnon. !
) To dLoenutlot Lk& PAvVUpo mou € {vol Cronbach Alpha =
& 8 | mPOOOPHOCHEVD OTA MPOOWN LKA HOU OTOLXE (o pou 0,756* 0,829
Qg e{val xXpAolpoa. KMO = 0,802
S % Bploke ta dLa@nuloT LKA pnvipata mou AapRdve 0,849 B?rtlett Test:
él g Héow KLvNTOoU TNALPOVOU CUVOPINOCT LKA. ! X° = 559,475
< § | Xpnotpono teviag dLaenuiloT ke unvipata KLvntig Sig. = 0,00
5 > | tnAgpoviag amode lkvin TNV Kolvotopio pou 0,745* TVE = 60,33%
< otoug @lAoug pou. Eigenvalue = 3,016
Mnop®d va eno@eAndd amd S Loenpulot L& pnvipota 0,737*

(ouvexiletal)
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Aev Bewpd nwc o kivduvocg mou undpxet amd TNV
g ANUn Sﬁéo?OLﬂOSQV (Envupatmvz néow TOU = Cronbach Alpha =
P KlvntoU elval peyodUtepog oaad tov kivduvo mou | 0,612* 0,598
4w | umbpyxel oe &xAo péoa Siapppionce (tniedpaoch, S
O O : = KMO = 0,595
S 3 e-mail, KTA).
s 5 - ~ — — " Bartlett Test:
@10 | Elval aocparéc vo déxeool Kol va anmovIidg o€ 2
3 5 , ] - X® = 110,564
52 eLdomolAoe ¢ (unvipota) mou Aoppdvelg oOTo 0,813* . —
< % | xivntd oou sig. = 0,00
- ; — - - * TVE = 56,47%
> Aev undpxel xivduvog ANYnNc avemLoOUunIwv
& , i . , « | ™ Eigenvalue = 1,694
gLdomoLNoewy (pnvupdtov) omd Tnv XeHon 0,812
unnpeocl®v mobile marketing.
Suxvd avalntd nAnpopopieg yia éva véo mpoldv 0, 653*
nou Pyoivel otnv ayopd. !
ALcB&vopal &dveta O aoopelc KATaoTdoELC. 0,524*
S El{pat meplepyog yia 1tov 1pdmo pe Tov omoio * Cronbach Alpha =
= AgLToupyoUv 1o dLAPOoPA OovTLKelpeva (Im.X. 0,818%* 0,772
2 IpolodVIN, UNXAVAPATN, KTIA) . = KMO = 0,781
3 Mou apéocel va nelpopatilopal pe dL&popoug " Bartlett Test:
o €VOANQKT LKOUG TEOMOUC TOU UImopoUVv VA € 0,795* X* = 462,952
g Bonbroouv vo x&vw pla Tpdén / evépyela. Sig. = 0,00
3 Elpat &vbpwnog mou tou apécel vo malpvel 0. 672% = TVE = 47,77%
X ploka. ! = Eigenvalue = 2,866
Mou apéocel va Pplokopot dimAa oe
avTloupfat LkoUg avOp@IoUG mou TOApoUvV Vo 0,643*
SdoxLp&louv véo mpdyHATA .
Qo Auouv dLatebelpévog va A&Pw mAnpogopleg
v yia TNV oyopd OUYKERPLPEVOVY TPOTOHVTOV KL 0,849* |® Cronbach Alpha =
5 unnpecLl®v oto xiLvntd pou. 0,791
g Oo AEoOUV SLaTeBe LPEVOC Vo A&P® TTPOCQOPEC OTO " KMO = 0,679
= kivntd pou amd etalpleg mou mouAdve mpoldvId 0.882% " Bartlett Test:
g yvia pLa exdAAwon otnv omola mpOKeLToL VO ! x* = 275,996
& nopeupebd (m.x. &va abAntLxkd yeyovoda) . Sig. = 0,00
8 Se VEVLIKEC ypouuéc, Oa Auouv dlLaTtebe lpévoc vo = TVE = 70,63%
= AGBw eLdomolfoelg and etolpliec oTLg omolecg 0,788* |= Eigenvalue = 2,119
Exw dhoel Tnv &dela PoU.
H etatpla ‘ABI eival pla ctalpla efalpet k& 0,863*
~ " 4
- MOLOTLKY etatiplal. i » Cronbach Alpha =
2 H nmibavétnta va elivatl n etaitpioa ‘ABI 0,873 0,901
\8—9 afloémiotn elval uyndn. ! . KQO - 0,876
2 H {a “ABT' ¢ { { !
3 etatpta : mpénel va gival pla gtatpla 0,885+ |= Bartlett Test:
%rg oAU IHOLOT LK. % = 901,501
3 5 H etalpla ‘ABIY npooeépel mpoldvia / . )
S E unnpeciec TV omolwv motdéTnTa €lvat 0,869*% sig. = 0,00
b Ouﬂgnﬁc.c A n ’ " TVE = 72,04%
< — , p —— = Eigenvalue = 3,602
H etaitpla ‘ABI' kaTéxel nyetLxn 6éon otnv 0,748
nopoxh moldinTac oInv Katnyopla 1ng. !
o Oewpd TOV gautd pou miLotd ortnv stalpila ‘ABIV . | 0,878* ' grgggach Alpha =
[ ’
© = KMO = 0,822
8 | H etaipla YABI eival jafelARs oU €mLAOVYT. 0,885* !
5 X e omeern H s ’ * Bartlett Test:
3 g_ AeVv TIPOT LPGO AAAeC PAPKEC AV £X® TNV 0.878% x? = 647,971
8 duvatdinta va ealAéfw tnv gtatplia ‘ABIV . ! Sig. = 0,00
2’ Mévo k&Tw amd axpaleg KATaoThOoel G Ba eméAsyd 0.806* = TVE = 74,36%
Blo pdpra dtapopeT Lkh amd Tnv etalplioa ‘ABI. ! " Eigenvalue = 2,975

* gopticelg onuavtikég oe eninmedo p<0,05

EAeyxog umobécewv

Tia TNV afloAdynon TOoU €VVOLOAOYLKOU mAalcoiou 1Tng mnapoloag £€peuvac
(éAeyxoC e€peuvnTLROV Umobécewv) XenoLuomolnénke n ov&AuUuon OUoxXETLong
(correlation analysis). Ol ouoxeTloglc peTald TV  JEKATECOHPWOV
€PEUVNT LKOV mapaydviwny noapouct&lovial otov IIivoaka 2.
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SUVOALKY, Té00e€plg €peuvnILlkég vumobéoelc Pphxkav vunoothpléin omd 1A
eune LpLlxk& dedouéva. Katapxhv, oOmnwg oxivertoal kol otov Iivaka 3, undpxel
ML OTATLOT LKA ONUOVTI LKLY Ox&on ovAueoa og TPELC avefdPINTOUC IUPXYOVTEQ
(‘nmeplodog SoxkLlung’, ‘ovtidopPovduevog EAeyxog’, ‘KalvoTtoulkOéTNTa’) KAl TOV
efaptnuévo noapdyovia ‘mpdbecn xpnong Ttou mobile marketing’ . Emouéveg, ol
YnoBéoesilc 5, 6, kot 11 yivovial amodextég. ‘Oocov aeopd oOInv oOxEéon 1INg
‘nmpbBeong xpnong Tou mobile marketing’ pe Touc efaptnuévouc moapdyovied
‘avT LAouRavoéuevn moldétnTa’ kol ‘oapoociwon oInv  gtalpla’, OTATLOT LKA
onNuovVI LKA Bpébnke povdxa n deUtepn oxéon (eniLPePfaiwon uvndbeong 13).

ODivakag 3: EAleyxo¢ umoBécewv (avaAuorn ocucx£€TtLong)

Enidpaon r P

Y1l Anmodoyxny KLvOUvou - -0,09 | 0,095 X

Y2 [Ipoown LK evaoyxdAnon - -0,04 | 0,455 X

Y3 Suplatdinto - 0,08 0,157 X

Y4 epLloAokdINTO - 0,09 0,123 X

Y5 | Heplodoc B0k LUAC - 0,42 | 0,000 | W

ye |BVTirappovopevos - , ) 0,49 | 0,000 |
EAEYXOC [Ip6Beon xpnong tou

Y7 Enimedo yvhdoswv - BAPKETLVYK PEOW® 0,07 0,211 X

3 3 opNTOV CUCKEUOV

v8 ZTaog AIIEVOVT L OTQ . Popn 0,07 0,175 %
dLapnuLon

19 AVTLAGEBGVOHSVH . 0,01 0,844 %
xpnoLpdinto

¥10 AYTLAauBavopsvog . ~0,02 | 0,643
x{vduvoc

Y1l | KXLVOTOuLKOTNTX N 0,39 | 0,000 | W

y12 | lpé6eon xprong tou | AvTidrouBavopevn 0,04 | 0,268 | x
BAPKET LVYK HECW ooLoTnNTA

Y13 | eopnT®V OUCKEUQDV — | Apoolwon otn p&pxra 0,51 0,000

Ta nopoandve omoTeAéouata divouv Aofh yvia oplopéveg TUPATNPEACELC:

e Txéon meplddou OSoklung kol mpdbeonc xpnonc Tou mobile marketing:
dedouévng Tng XounAng oi1&doong tou mobile marketing os oxéon pe AN TILO
IoPEAS0C LaKAY  epyorela, ol KATOVOADTEQ eival OLOTOKTLKOL Kol emiOupoltv va
ok LP&ooOUV Lo Umneecsio mpLy ommoeaoicouv TeALK& v TNV XENO LUOIOo LCOUV.

o Txéon ovTLAouPovouevou EAeyxou kal npdbeong xpnong tou mobile marketing:
elval mpoeavég OTL Ol KATOWVOAWIEG EMLOUPOUV Vo €XOUV TOV £€AgyX0O OTINnv
EMLKOLVOV{ Tou emldLdrouv ol dLdpopec etalpleg poll Toug. ETOL, 6o
TPETEL Ol EMLXELPACELC VA TPOCHABOUV VO amo@eUyouv Tnv abpda oImOCTOAL
unvupdteov, vo divouv duvatdinto O LAKOMAC TNG NAEKIPOVLIKAGC EYYPUENGC KL
VO TIHPEXOUV EMILAOYEC OTOUC KATOWVOAWTEQ OXETLKA ue Tov TUMNO TV UNVURATOV
IoU €emLOUPOUV va dEXOoVTal.

e Txéon xalvotoplxkdéIntag Kol 1mpdbesong xenonc Ttou mobile marketing: n
OUVKEKPLPEVN Oxéon oaivetal apkeTd QUOLOAOY LKLY, KAOHC n vootpomia Twv

KATOVOA®TOV umopel va ennpedoel  ocofoapd t1ov TpdIO ue TOV omolo
aVT LAQUB&VOVTOL Kol omodéxovial Tnv €&EALEN TNC Texvoloyiag, oAAX
KOl TV OoAAXy®V ToU autlh emnileépel. Ertol, 600 mLo kalvotduog elival

k&riolog, 1600 mLO TOAU déxeTal Vo eumAakel Kol OTO UAPKET LVYK PECW®
@OPNTOV CUCKEUMV .

e Ixéon xpnonc tou mobile marketing kol opociwong oTnv UXEKO: T €UIE LP LKA
dedouéva €deLéav 6Tl n yxpnon tou mobile marketing Snuloupyel cpoolwpévoug
neAdTeg. K&1L T1étolo oaivetal Aoylkd, PLAC KXL Ol EILYXELPNOELG TIOU
EVNIEPOVOUV NAEKTIPOV LKA TOUC meddTeg Toug dnuiloupyoUv pla Ldlaitepn oxéon
EUNILOTOOUVNG Kol XTl{ouv omoTeAeopat LKEC YéQUPEQ emLKoLvwviag. Autd xdvel
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TOUGC KOATOWOAWTEC (gv véVEL) Vo oloB&VOVTOL IILO KOVIA OTNV OUYKEKPLPEVN
etalpla, vo vordbouv O6TL n etalpla toug vol&letol, KOl, ®G €K TOUTOU, VX
elval eplLoocdTePO APOCLWUEVOL O€ QUTH.

e H ovTlAoupovduevn xpnotpdinta eival évag oamd ToUg HUpdyovVIEG TOoU dev
eAdvnKe va aAAnAenldpd pe In ortdon TV aTduwv amévavil oTo mobile

marketing. K&tiL TéTtolo unopel oapxltx& va oeovel meplepyo, oAA&
alTLodoyelTal oav ovodhoylotoUue OTL Ol KATAVOAWTEQ (meAdteg) £€xouv
ddoel ol {(dlol 1o otolxela emikolvwviagc Toug otn ek&otote etalplia,

©®ote n deUtepn vo emikolveovel poll Toug. Q¢ €k TOoUTIOU, OewpoUv €K
TOV TIPOTEPWVY XPHOoLlueg TLC mAnpoeoplieg mou avapévouv va Ad&Rouv.

Tupnepdopata

H nopoUca épeuva dlLepelvnoe 1tnv omodox) Tou PAPKETLVYK PECWw QopnTdv
OUOCKEUOV, npoomabdviac vo BOepamelfoel TNV OXeT LK EAANELYN yvOONG IIOU
nopatnee {Tal oto &v AOYyw avilkelipevo. H oavéddelin auIidyv TV THQXYyOVTOV
éxel 1dlaltepn omoudaldINTa yia TNV €mnLyxelipnon xal omoteAel epyoarcio
OTa XépLla TV OTeAexdV. T'ta va €Aéyioupe alILddelg oxéoelg aviueoa o€
epeuvnI LKOUC TNoPdYyOVTIEC TPAYHATONOLACHUE WULX EUIELPLKA  JPeAéTn He
OUAAOVH TIOCOT LKOV dedouévev (dounuévo €pinuatoidyLo) .

And 10 oUvolo Twv uUmobécewv, Ta cumelplkd& dedouéva mopelxov UNooTIAPLEN
oe T1é00eplg umoBéoelc. To ANOTEAECUNTO TNG £peuvag amode Lkviouv O6TL N
KX LVOTOPLKOTINTA TV KATOHVOA®I®OV, 1 olobnon tou eAéyxou Kol n Unopén
nepld6dou SOKLUAC pImopoUv va emidpdoouv oO1n oTtdon TV ATOUOV AIéEVOVT L
oto mobile marketing. Anmdé 1nv &AAn, n xepnon Tou mobile marketing
eAvVNKe TG €nLOPd OTINV APOoCiwon TV KATAVOA®TOV OTnv eKAoToTe €Talpla.

ALOLRNTLKEG EMLNITAOELQ

O kupldtepoc AOYOC Impayuatornoinong epeuvdyv k&be eidoug ota miaiolLa 1Ing
EMLYELPNUAT LKAC €peuvac eival 1n &VIANON OUMIEPAOUATOV To omoia e€lvol
duvatdv va Ronbrocouv otn SLOLKNT LKA AglTtoupyilia Twv emLxelpnoewnv. I'la
nv axkpifela, ol KATEUBUVINPLEG ypauuég mou divovial péow Tng nopoUoog
épeuvag a@opoUV TOUG UMeUBUVOUC HAPKETLVYK TWV EILXELPHOEWDV.

Kat’ «apxhv, 1o amoteAéopata  Ing nopoUoag £€PeUVag  €Llonyouvial OTd

oTeAéXn PAPKETLVYK  Vva  Aaufdvouv  undéyn ToUug TO  yveyovoég OTL N
KALVOTOULKOTNTY TV KATOVOA®TOV umopel va ennpedoel 1 otd&on ToUg
amévavil o1o mobile marketing. Autd onuaivelr o611 6o mpémel Vo

oxedl&louv KoL Vo UAlonoloUv oOIpaInylkég mobile marketing oL omolecg
aneubUvovIal oOg YPNOTeg OToug omoloug apéoel va noalpvouv ploxka, eival
neplepyol via mpoldvia Kol UNNPecleg TOU  €VOOPATOHVOUV  povad LKA
XAPAKTINELOT LK, Kol oltobdvovial aveta o aoaee (g rataotdoelg. And oOTlL
eaivetal, TETOLOL KATOVOAWTEC amOTEAOUV (1davikd O1dX0O YVLIA TIPAKTLKEC
mobile marketing.

Eniong, tTo oOTeAéXn PAPKETLVYK TV €IlXelphoewv Ba mpémnel va epovtilouv

dote: (o) 1o SL&oTnua mpLv TNV oamdeaocn XEHoNG TwvV Umnpeoldv mobile
marketing, va divetal n duvatdinta oto k&Oe &Touo Vo TLC XpnoLupomolel
oe doxklLupootlxky PB&on, (B) mpLv oamopaciocel xk&noltog av TeAlk& Oa

xpnotpomolel tTLg vnnpeociec mobile marketing Oa mpémet voa eival oe 6éon
va eAXéyEel TNV KATHAANASTINTO QUTIOV TV UINPECLOV.

O ovtilAauPBavoéupevog Edeyxoc amoteArel oxkdua Eévav and TOUC ONUOAVT LKOUC
noapdyovIeqg TouUu avédelée n €peguva, Kol €TI0l ol eT1alpeleg Ba mpémel Vo
noapéxouv Tn OuvaTdINIX OTOUC KATOVOAW®TEC VO  €mLAEyoUvV TOUC TUNOUCQ
unVuUudTev  1mou  dEéxovial (unvupdtwv ke Llpévou, MMS, Rlviteooxkonnuévo
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uAvVURa) , Tov aplOud unvuupdtwev mou dEXOoVvIal KoL va £xouv Inv duvatdinto
va omooUpouv Tnv &dela TOoUg Yo omodoxh TETOLOV UNVUUATwVY o meplmtwon
nou &ev elval LKavomoLlnuévol.
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